Case Study: Goods-to-Person
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Y€ pia €TTOXN KATA TNV OTTOIA N 000 TO SLVATOV KAALTEPN KAl TAXLTEPN SlAxEipIon TRV
TTAPAYYEAIQV ATTOTEAE TIOOATTAITOVUEVO YIA TIG TTERICTOTEPES ETTIXEIPNTEIG O OAO TOV
KOOWUO, O EKOLYXPOVIOHUOG TRV SIASIKACIWY OTIC ATTOBNKES BEWPEITAI €K TV WV OLK
Aavev.

H £€LTTVN aTTOBNKN TTEETTEl VA £XEl ELEAIKTN OXESIAON KAl VA TTAPEXEI ADTEIG TTOL
KAALTITOLV OAEC TIG POEC TNG ATTOBNKNG.

Mepika atmo Ta BAcikA {NTAKIATA TTOL ATTACXOAOLY TOLG TTEAATEG AIAVIKNG TNG

ETAIPEIAC PAG €ival PETAEL AAADV:

o -H Siaxeipion TV eviAoewy OTOV OYKO TTAPAYYEAIDV, AOYW special promos,
ETTOXIKOTNTAG KAl CLYKEKPIUEVWY events 11.x Black Friday.

o -H Siaxeipion Tov OYKOL OE OXECN PE TO XPOVO €KTEAEONG, KABWS AOYW TNG PEYAANG
S1eibuong ToL e-commerce, LTTAPXEl MIKPOG XPOVOG TTPOETOINATIAG WG TNV
mapadoon.

o -H Siaxeipion ToL TTPOCWTIIKOL KAl O EAEYXOG TOL KOOTOLG TOL £PYOL. MeTAEL AAAV
ExoLV TTapaATNENBE ALEOUEILTEIC OTOV OYKO TTAPAYYEAIQY, OXI TOOO KATAPTIOUEVO
TTPOCWTIIKO, ALENTN KOOTOLG KAl AABWYV K.A.

o -H &ilatnpnon kai BeATiIcOoN TOL ACCUracy KaTd TTEPIOSOLE PE ALENUEVO OYKO WOTE VA
unv ernpeadovtal Ta KPI's kal Ta kooTn Slaxeipiong



YTO TTAQICIO QVTIMETWTTIONG OAWYV TV TTAPATTAV® BeudTtwy, N FDL Group emméAe€e va
eTevoLOEl O CLYXPOVO KAl KAIVOTOUO ALTOUATIOHO UE TN XPNON VEDV POUTIOTIKWY
TEXVOAOYIGV Kal Al.

Ta Baoikd TTAeoveKTAPATA TNG Abong “Goods-to-Person” (GTP) eival Ta €€NG:

-YTrapyxel TAEOV N SLVATOTNTA TTPOETOIIACIAC TWV TTAPAYYENWY CE EVAV EQYOVOUIKO
oTaBUO gpyaciag, SIacPAAilovTag TALTOXPOVA TNV ACPAAEIT TWV TTPOIOVTWY, TNV
AKPIPEIA TRV TTAPAYYEAIQDV, REATICOVOVTAG TALTOXPOVA KAl TNV TAXLTNTA TTeEEPYATIAC.
-NapAAAnAa, avéNnoape ToV OYKO TTAPAYYEAIWY TTOL UTTOPOUVUE VA EKTEAECOLE AVA
BAapsia, xwpic va avfNoOoLPE TO TIPOCWTTIKO, AAAG KAl VA KAVOLPE TTAPEURATEIC OTNV
i8I0 TNV aTTOBNKN €& PLOIKO ETTITTESO E POVIUEG KATAOKELEG.

-TEAOG, N AbON Pag TTpoo@éPel TN SLYVATOTNTA VA TPOTTOTTOIOVE TOV ATTOBNKELTIKO
XWEO AVAAOYQA WE TIC AVAYKES TOL TTEAATN, ETOI WOTE VA £ELTINEETNOEI KAI SIAPOPETIKES
KATNYOPIEC AAANQG KAl va PTTOPEI VA ALEOUEIVETAI EDKOAOTEOPA, AVAAOYQA WE TIG
ATTAITATEIG TOL £OYOU.

Ta amoTeAéopaTa aTmod TNV EQAPHOYN TNG CLYKEKPIUEVNG ALONG eival eEQIPETIKA:
-AbENON TNG TTaPAYwWYIKOTNTAG: 300%

-BeAticoon akpiPfeiac TnG mapayyeAiag: 99,99%

-ROI: AiyoTepa atro 3 £€1n yia 10 100% TNG APXIKAG €TTEVELONG

-Meion ToL KOOTOLCS TTPOCWTTIKOL: (WG Kal 70%

H Abon Goods-to-Person, n otroia xpnCIUOTTOIEl POUTTOT YIA VA PETAKIVAOEl TA
PAPIA PE TA TTPOIOVTA KA TIG TTAAETEG OTO OTABUO CLANOYNC, EEAANEIPOVTAG EVTEADG
TO TTEQTTATNUA TV pickers. UTTopei va epappooTel HETAEL AAADY OTO NAEKTOOVIKO
EUTTOPIO, OTO retail, oTa pApPaAKa Kal T KAAALVTIKA, OTA €idn POLXICHOU, Ta
KATAVAAWTIKA TTOOIOVTA K.Q.

H Abon xapaktnpiletal amd eveAifia kaBwg eivar:

-EbkoAN N SiIapuopPpwon TNG ALONG AvAAoYa WE TO EPYO

-EbKOAN avaTmTuén TNG £yKATAOTAONG

-EbKOAN N YeTaPOPA, apoL Sev ATTAITE PLOIKES TTAPEURATEIC OTNV ATTOONKN.
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